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Dear Mr . Carter : 

Th i s is the second time I have heard you 
speak , the first time being at our big general sales 
meeting in Chicago , and upon both occasions the mes 
s a t e s you had for us were ol such a nature that I 
j ust simp l y will be eager to go out of my way to hear 
you whenever there is such an opportunity . 

On every sec ond Tuesday of each month we 
hold meetings attended by approximately one hundred 
of our sales and operating personnel and , should you 
ever h e in New York on such an evening and free to 
address our group , I am sure that everyone would be 
equally as enthusiastic as I have been . I hope that 
this will be possible someday and that one of your 
New York trips will in clude a second Tuesday of a 
month so that you may give us a few minutes of your 
time . 

You might be interested in a copy of the 
memo we have sent to all of our departments which 
gives our employees a concise outline of your 
Fort Worth talk in which you brought out many funda
mentals which our employees should constantly keep 
in mind . 

A. J . Gariepy 
District Sales Manager 

Mr . Amon G. Carter 
Fort ~Vo rth Star Te leg ram 
Fort Worth , Texas 
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